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PRIVATE EQUITY

Talend goes private in a $2.4bn all-cash deal with private equity firm Thoma Bravo.

1

Coherent enters into a revised merger agreement with Lumentum, putting an end to the bidding war.

Talend is a data integration firm which seeks to improve access and management of data which allows

businesses to make more informed decisions with real-time data integration across many different

departments.

Thoma Bravo is an industry leader in the private equity space with over 40 years of investment experience.

Specializing in the software space, the company currently works with 38 companies within its portfolio to

generate digital solutions to the world’s problems.

Deal Structure: Thoma Bravo will acquire the firm in full for a total of $2.4bn. Shareholders of Talend will

receive $66/share, making this purchase a 28.7% premium on Talend’s last closing price.

Significance: Business insights have become a crucial part of the planning process for management teams in

recent years. Based on the data management process of extract, transform, load, or ETL, Talend aims to

improve efficiency and profitability by providing access to the tools required for more accurate insights that

businesses can use to improve general operations, marketing, customer reach, and customer feedback.

Talend’s offerings include an open-source platform available to the public, customized big data integration, and

its cloud platform. With competitors both in the software and cloud spaces, this deal allows Thoma Bravo to

position Talend as an industry leader over the long-term, while supporting shareholders and customers.

Talend’s CEO recently praised Thoma Bravo’s track record for generating sustainable, long-term growth,

claiming that the firm will provide capital, resources, and unrivaled expertise to continue to help all

organizations become more data driven.

By: Griffin Byer & Jordan Sarnie

Coherent, headquartered in Santa Clara, CA, is one of the world's leading providers of lasers, laser-based

technologies and laser-based system solutions in a range of commercial, industrial, and scientific applications.

They design, manufacture, and market lasers and related accessories for a diverse group of customers. 

Lumentum is a market-leading manufacturer of innovative optical and photonic products, headquartered in

San Jose, California. Lumentum’s optical components and subsystems are part of virtually every type of

telecom, enterprise, and data center network. Lumentum’s commercial lasers enable advanced manufacturing

techniques and diverse applications including next-generation 3D sensing capabilities.

Deal Structure: Under the terms of the revised merger agreement, each share of Coherent common stock will

be exchanged for $175.00 in cash and 1.0109 shares of Lumentum common stock at the end of the transaction.

Significance: On January 19th, the news was released that an agreement had been reached where Lumentum

would acquire coherent at a price of $5.7bn. However, a few weeks after the release, Coherent received an

unsolicited offer from MKS Instruments priced at $5.9bn. Then a few days after MKS’ bid, Coherent received

another unsolicited bid from II-VI valued at $6.4bn. All three companies evidently entered into a competitive

bidding war with the prize being Coherent, as well as a boat load of debt. On March 8th, Coherent publicly

announced that II-VI’s bid was superior to Lumentum’s, and unless Lumentum could produce a better offer, II-

VI would be crowned champion. Two days later on March 10th, Lumentum publicized a revised merger

agreement with Coherent that valued the cash plus stock offer at $6.6bn, a 15.8% premium compared to their

initial offer. This appears to end the intense bidding war for a valuable player within the laser manufacturing

space. Through the acquisition, Lumentum expects to deliver more than $190mn in annual run-rate synergies

within 36 Months of Transaction Close. With Lumentum and II-VI being direct competitors in the laser

manufacturing market, this outcome could give Lumentum the upper hand. However, taking on such a great

amount of debt will be a risk for Lumentum as its cost of debt will likely increase which may result in a lesser

amount of future acquisitions.
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VENTURE CAPITAL

Early stage educational technology venture capital firm GSV Ventures, raised $180mn for its second
fund.

2

Instacart raises $265bn in new funding.

Instacart is an online grocery delivery platform based out of North America. Instacart connects “Insta”

shoppers with customers who desire grocery deliveries. Instacart has partners with over 600 national, regional,

local retailers to offer same day delivery and pickup services. Instacart’s delivery service is available to over

85% of U.S. households and 70% of Canadian households.

Deal structure: Instacart will receive $265mn in funding as part of a new round of financing led existing

investors including Andreesan Horowitz, Sequoia Capital, and D1 Capital. After the latest round of funding,

Instacart is valued around $39bn.

Significance: It is expected that consumers in North aAmerica alone will spend 1.3 Trillion annually on

groceries. The new normal induced by the Covid Pandemic has increased the demand for delivery services.

Instacart looks to utilize new capital in numerous ways. THey plan to increase corporate position by 50% at the

end of 2021, as well as further invest in the Instacart ecosystem. The latest round of funding arms Instacart with

a warchest ready to take on other deep pocketed rivals such as DoorDash. Instacart looks to further enter the

delivery market by expanding operations outside the scope of groceries. As Instacart looks to the future they

hope to capture a strong market share in the alcohol and non food retail delivery business.

By: Shiv Amin & Terrel Cox

GSV Ventures is a venture fund that was founded in 2016, based out of San Francisco California. The firm aims

to partner with companies and entrepreneurs in the technology and education sector to transform learning,

talent and returns.

GSV Fund I differs from Fund II as an international investment opportunity. Fund I only had one investment

outside the United States, Fund II’s already established holdings in Capetown, Croatia, Jordan, India and

Indonesia.

Deal Structure: On Wednesday, 3/3/21, GSV Fund II closed, raising $180mn, doubling its assets.

Significance: The COVID-19 pandemic has changed academia forever. The transition to out of classroom

learning and rise of online video and learning has cultivated a market that is likely to stay. Hybrid learning has

the potential to become the norm, a catalyst that could open the Edtech sector to exponential growth due to the

influx of billions of potential customers.
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GROWTH EQUITY 3

On Monday, March 8th, UK challenger bank Starling announced its latest round of Series D funding
of￡272mn, led by Fidelity Management & Research Company (FMR Co.). 

On Tuesday, March 9, Workfusion announced it had raised $220mn in its Series F funding round, led by
Gregorian Investments.

Starling Bank, which was founded in 2014, is a digital challenger bank based out of London, UK. The bank

offers an alternative style of banking, with the intention of transforming the way customers manage their

money. Starling offers four different account types paired with pioneered payment services. 

FMR Co. is a privately owned investment manager led by parent company Fidelity Investments. FMR Co. acts

as the investment advisor to Fidelity's family of mutual funds. Securities are managed, bought and sold for the

funds by a staff of portfolio managers, analysts and traders.

Deal Structure: FMR Co. led the￡272mn Series D round, with additional contributions from Qatar Investment

Authority, Railpen, and Millennium Management. This latest funding round increases Starling’s valuation to

￡1.1bn.

Significance: This latest investment round diversifies Starling’s slate of institutional investors to include

some of the largest financial firms. Since its founding, Starling has attracted more than two million customers

and lent a total of over ￡2 bn. The lender plans to implement this round of fundraising to fuel lending growth

and expansion across Europe, with funds also going towards a mergers and acquisitions push. Starling has

performed better in the pandemic in comparison to some start-up rivals, including Monzo, with its business

banking push accelerated by taking part in state-backed lending schemes. The funding comes at a good time

for Starlin, considering the gradual shift to online and mobile banking, a trend that has picked up pace due to

Covid-19 regulations. 

Workfusion is an NYC-based global tech company offering advanced automation software solutions to

companies to help solve internal management and efficiency problems. Their products are extensively utilized

in highly regulated industries such as financial services.

Gregorian Investments is a late-stage venture fintech company investing in high-growth software businesses.

Deal Structure: surprisingly, this $220mn of Series F funding all came from Gregorian. No other investment

firms were involved.

Significance: this partnership with Gregorian will help Workfusion accelerate its position as the leading

intelligent automation company. The two companies share similar visions: transform enterprise operations

through artificial intelligence and the desire to bring meaningful change to current and future customers.

Automated processes is currently the fastest growing technology segment. Being that Workfusion is in the

high-growth stage of the company life cycle, this capital allows it to expand its software offerings and enter new

international markets. The funding is even more critical now that tech giants such as Microsoft and IBM have

entered the field. Furthermore, despite already having 300 employees, Workfusion wants this funding to

expand its team of software engineers and developers.

By: Justin Radist & Nicholas Maggi

https://www.crowdfundinsider.com/tag/investment-round/
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M&A ACTIVITY

Hilton is set to acquire Diamond Resorts international in an all-stock deal that sees Hilton acquire the
world’s largest independent timeshare operator. 

4

General Electric [NYSE: GE], the well-known blue-chip conglomerate, is in advanced discussions to
have its aircraft leasing division: GE Capital Aviation Services (GECAS) be acquired by AerCap [NYSE:
AER], one of the largest aircraft leasing companies in the world. The deal is part of GE’s plan to divest
non-core operations and is a major milestone for AerCap. 

Hilton Grand Vacations (NYSE:HGV) is a Florida-based subsidiary of Hilton Holdings, specializing in

timeshares. The company spun out of the parent company in 2017 after Blackstone bought out Hilton in 2007

and undertook significant restructuring measures. 

Diamond Resorts International is the world’s largest timeshare company, headquartered in Las Vegas. The

company operates more than 379 locations in 35 countries. Diamond’s business model is centered around a

membership that allows each member to spend a certain allotment of membership points for travel

arrangements within Diamond Resorts properties. 

Deal Structure: The deal is fully stock based with an equity-value of approximately $1.4bn. Diamond is managed

by Apollo Global Management who will receive, along with the remaining shareholders, 34.5 million shares of

HGV common stock. 

Significance: The acquisition will combine the strength of the Hilton brand with the operational proficiency of

Diamond Resorts. Hilton will double its number of vacation options, while offering a broader range of pricing

and product options, appealing to a larger customer base. Furthermore, HGV expands and diversifies into over

20 new markets, increasing the brands global reach. Hilton expects to reap $125mn in cost synergies within the

first 24 months after the deal closes. According to the CEO of Diamond Resorts said that the deal “will create a

new global standard of vacation ownership hospitality. 

General Electric: After years of losses, impairments, and multiple executive changes, General Electric is

downsizing itself by selling its non-core segments to pay down debt and return shareholder value. Under CEO

Larry Culp, GE has sold other divisions, such as GE Biopharma, and the sale of GECAS will generate large cash

proceeds for the company. 

AerCap: AerCap is an aircraft leasing company that acquires aircraft from Boeing and Airbus and then leases

them to airlines on long-term lease agreements. The company saw its revenue decline in 2020 due to a fall in

rent collection rates but is expecting a major recovery as the pace of vaccinations pick up. 

Deal Structure: Exact financial terms were not disclosed, but people familiar with the matter suggest that the

GECAS division could garner a valuation of over $30bn. 

Significance: General Electric’s divesture of GECAS would allow the company to receive major cash proceeds

which could be used to pay down the ~$78bn of debt on the company’s balance sheet. Furthermore, it will allow

GE’s management team to focus on its remaining divisions which include GE Power, GE Healthcare, and GE

Renewable Energy. With ~$42bn in total assets, the acquisition would nearly double AerCap's asset base as

GECAS’ assets were valued at nearly ~$36bn. AerCap is facing growing competition from Asian leasing

companies, but the scale that could be achieved from GECAS would allow AerCap to have more negotiating

power with aircraft manufacturers. Demand for aircraft leasing is projected to increase as airlines seek to

reduce leverage and increase liquidity by monetizing their asset bases. 

By: Elias Kun & Irfan Ajmeri
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FUNDRAISING & LP ACTIVITY

VMG Partners closes fifth growth fund on $850mn.

5

H.I.G. Capital Closes $1.4bn Bayside Loan Opportunity Fund.

VMG Partners is focused on partnering with entrepreneurs and managers to support the growth and strategic

development of leading branded consumer product and technology companies. VMG currently invests through

its Growth and Catalyst funds. 

Targets: VMG Growth Fund V will continue to invest in entrepreneurial early and late stage consumer focused

companies to build iconic brands. They will provide early-stage funding, as well as startup support to portfolio

companies. 

Deal Structure: VMG Partners announced the closing of VMG Partners V at its target and hard cap of $850MN.

With the closing of VMG Growth Fund V, VMG's assets under management increases to approximately $2.6bn.   

Significance: Founded in 2005, VMG has provided financial resources and strategic guidance to drive growth

and value for some of the biggest consumer packaged goods brands to date including Kind, Bare Snacks, Pirate

Brands, Perfect Bar, Daily Harvest and more. With a new $850MN under management, the private equity firm

will likely be looking to add new burgeoning brands to its portfolio. Although VMG Partners has an impressive

portfolio, they may have some stiffer competition when it comes to signing the most promising startups.

Established food manufacturers are eager to get new brands that meet shifting consumer demand under their

own roof. For example, Mondelez, the multinational confectionery, food, holding and beverage and snack food

company recently launched an early-stage snack accelerator called SnackFutures. It has been taking an

aggressive approach to acquisitions and investments in early-stage brands. Other major brands with venture

capital investment arms include PepsiCo, Nestlé and General Mills.

H.I.G Capital is a leading international alternative asset manager, currently sitting with over $43bn (equity)

under management. The firm operates a family of private equity, growth equity, credit/special situation, primary

lending, syndicated credit, and real estate funds across the U.S., Europe, and Latin America.

Bayside Capital is H.I.G.’s special situations and distressed debt affiliate, focused on investing in middle market

companies facing operational or financial challenges. With committed capital exceeding $4.5bn, the group has

the capability to invest in a wide range of securities in order to effect the best outcome for the company of

interest. 

Deal Structure: H.I.G. Bayside Loan Opportunity Fund VI (the "Fund") closed with aggregate capital

commitments of $1.4bn, exceeding its initial target.

Significance: This closing will allow the fund to continue H.I.G.’s successful strategy of focusing on investments

in U.S. small and midcap special situation credit opportunities. While Economic conditions remain challenging,

especially for smaller businesses, the Bayside team will be well positioned to address this need and capitalize on

the compelling investment opportunities available. Furthermore, the strong support shown by Bayside LP’s

reflects their confidence in the capabilities of the team and their differentiated approach.

By: Phoebe Socha & Adam Inzelstein
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LIQUIDITY EVENTS

Coursera to Go Public Amid a Boom in EdTech.

6

Sun Country (NYSE: SNCY) launched its IPO amidst uncertainty over the airline industry.

Sun Country is an ultra-low-cost airline based out of Minneapolis. The company is the 11th largest in the US in

terms of passengers enplaned and has operations in passenger flights, cargo transports, and charter services.

Underwriters: The lead underwriters for Sun Country’s IPO were Barclays, Morgan Stanley, and Deutsche

Bank Securities with Goldman Sachs and Nomura playing more limited roles.

Deal Structure: Sun Country is issuing 9.1 million shares of common stock at an expected price of $21 to $23

per share. The IPO is expected to obtain $200-$220mn gross proceeds for Sun Country. Once shares begin to be

traded publicly, underwriters will have a 30-day option to purchase 1.4 million additional shares of common

stock at the original IPO price if they desire. 

Significance: The net proceeds will first be used to fully pay off loans that Sun Country took out due to the

pandemic -- an amount anticipated to be around $45mn. The remaining capital will be spent to expand the

firm’s operations to prepare for a post-pandemic world. Both cargo and passenger planes are being sold for

discounts and Sun Country will look to increase its fleet by purchasing mid-life aircrafts at bargain prices. The

interest for the IPO has been a welcomed surprise for Sun Country, but investors see the potential for low-cost

airlines to rebound quickly in a stingier post-pandemic world. Investors also saw promise in Sun Country’s

very lean cargo operation that has been gaining traction since its deal with Amazon.

By: Lawrence Wu & Aaron Gunther

Coursera is a Mountain View, CA based online education provider offering consumers access to online

university courses and degrees. Founded in 2012, the company has grown quickly since its founding, a trend

that has only been accelerated by COVID-19 as online learning and working became widespread. The company

reported around $293mn in revenue for the fiscal year ended December 31, 2020, marking a growth rate of 59%

compared to 2019. Total registered users grew 65% YOY in 2020.

GSV Partners, NEA, G Squared, and Kleiner Perkins are amongst the VC firms that have previously invested

in the company over its nine year history.

Deal Structure: Details surrounding the share price and the amount of shares have not been released. Morgan

Stanley, Citi, and Goldman Sachs are the lead underwriters in the deal.

Significance: Edtech has taken the world by storm in 2020, with an unprecedented amount of interest and

capital invested in edtech companies. American edtech companies raised over $2.2B in 2020 alone, compared to

$1.7B in 2019. Though schools will likely begin to going back to in person operations by the end of 2021, it’s

projected that online learning will continue being a prevalent force, as WFH exposed consumers to the various

advantages that EdTech solutions provide. Fervent interest in the sector, combined with favorable market

conditions and improved digital infrastructure as more students gain access to broadband and computers, will

pave the way for continued growth and investment in edtech.



IN THE NEWS

Glasswing Ventures is a Boston based venture capital firm with an investment focus in early stage companies.

With over 27 deals of experience, investments mainly consist of targeting artificial intelligence technology

companies. 

Verusen is an artificial intelligence materials management supply chain startup based in Atlanta. Verusen

provides complex global supply chain visibility, digitization and predictive inventory for materials management.

By utilizing artificial intelligence and modern day data-driven strategies, Verusen is helping cut inventory costs,

prevent inventory spikes, and overall optimize supply chain operations.

Deal Structure: Verusen’s Series A funding round raised $8mn pooled among a coalition of prominent

investors consisting of Zetta Venture Partners, Kubera Venture Capital, Forte Ventures, Flyover Capital,

Engage, BMW i Ventures, and Glasswing Ventures. The lead investors for this fundraiser are Forte Ventures

and Flyover Capital, both veteran technology investments focused venture capital firms.

Significance: Verusen’s $8mn investment demonstrates revolutionizing supply chain operations. As

businesses update towards more high-tech data-driven solutions or approaches, their supply chains are also

adapting and updating to stay competitive. To help facilitate the update, Verusen offers artificial intelligence

materials management supply chain services to help businesses maximize the efficiencies of their supply

chains. As more businesses become more technologically advanced and integrated, Verusen is poised to

capture the transition through providing its artificial intelligence supply chain services. 

Artificial intelligence supply chain startup Verusen raises $8mn in Series A funding from several
investors including Boston’s Glasswing Ventures.
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7
By: Henry Wong & Anya Sood

Corvus is an insurtech firm that focuses on cyber liability. Their clients include companies undergoing

breaches in their security infrastructure. Corvus’s main platform uses machine-learning technology to

efficiently assess a company’s IT and software, and determine the appropriate insurance policy for a company.

They gauge their coverage costs based off of the annual revenue of the company. Although cyber insurance is a

relatively new industry,  Corvus grew its gross written premium 250 percent in 2020. 

Insight Partners is a New York based firm that invests in growth-stage technology and software companies.

They currently have $30bn AUM.

Deal Structure: Insight Partners led the $100mn funding round, bringing Corvus’s total valuation to $750mn.

The funding was also backed by existing investors such as  Bain Capital Ventures, Hudson Structured Capital

Management, MTech Capital, Obvious Ventures, .406 Ventures and Telstra Ventures.

Significance: As cyber attacks increase, the importance placed upon cybersecurity and thorough data

protection is of utmost concern. The industry of insurtech has steadily grown as a result of cyberattacks and

loopholes in IT structure found as many made the shift towards staying at home for work during the pandemic.

For Insight Partners, this move was indicative of the value that Corvus provides to its clients. The recent

funding will allow for Corvus to expand upon their best-in-class digital platform Crowbar, which is able to

mitigate risks associated with cyber crimes. In addition, Corvus’s approach to revamping underwriting

through data science and AI sets it apart from other competitors. 

Corvus, a Boston-based AI-driven insurance agency, recently raised $100mn in a Series C funding led
by private equity firm Insight Partners. 

https://www.crunchbase.com/organization/bain-capital-ventures
https://www.crunchbase.com/organization/hudson-structured-capital-management
https://www.crunchbase.com/organization/mtech-capital
https://www.crunchbase.com/organization/obvious-ventures
https://www.crunchbase.com/organization/406-ventures
https://www.crunchbase.com/organization/telstra-ventures

